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iEmergent Announces its Preliminary 2009-2013 Mortgage Volume Forecasts 

- Offers lenders early five-year mortgage lending projections to assist 2009 business planning - 

DES MOINES, Iowa, Sept. 2, 2008 – iEmergent, a Des Moines, Iowa-based market research, forecasting and advisory services firm for the financial services, mortgage and real estate industries, issued its Preliminary Mortgage Volume Forecasts for 2009-2013 in order to provide lenders advance details on the size, density and speed of growth of the ever-changing mortgage lending opportunities and to help them more effectively conduct their 2009 strategic planning. 

The forecasts provide lending details regarding loan volumes at the national level as well as the neighborhood market level. They also provide lenders data needed to assess mortgage lending opportunities, develop business strategies, make growth decisions and estimate the strengths and weaknesses of their current positions in distinct markets.  iEmergent’s county and community forecast tables can be configured in any combination of markets to represent the markets of interest to any type or size of mortgage lender.

Highlights of the forecasts for 2009 illustrating potential market share opportunities for lenders include: 

· Owner-occupied purchase volume: 4.52 million loans for $768.2 billion

· Non-owner occupied purchase volume: 43 million loans for $69.7 billion

· Total purchase volume:  4.95 million loans for $837.9 billion

· Refinance volume range:  

1. Low – 3.9 million loans for $695.6 billion

2. High – 4.3 million loans for $768.9 billion

· Total mortgage volume:  

1. Low – 8.85 million loans for $1,533 billion

2. High – 9.25 million loans for $1.607 billion 

The 2009 forecast represents a drop of approximately four percent in purchase volume from 2008. The local impact continues to vary widely as lending trend lines undergo significant shifts in many individual markets while remaining solid and stable in others. 

The forecasts offer details on iEmergent’s estimate that purchase mortgage lending volumes will bottom out in late 2009, but it will be late 2011 or 2012 before the United States recovers from the steep decline of 2007-2008 and returns to its long-term purchase lending trend lines. 

“The depth and duration of the recovery will be different for individual local markets and neighborhoods based on each market’s unique lending history, local economics, housing demand, housing inventories, price dynamics and net household growth pressures,” said Dennis Hedlund, president of iEmergent.  “As lenders evaluate their markets, reduce staff, cut costs, alter their lending models and pursue new mortgage strategies, knowing as much as possible about the changing size, density and long-term growth rates of the lending opportunities in local mortgage markets will be crucial to their performance and growth plans. The market intelligence available in the Preliminary Mortgage Volume Forecasts is essential to lenders interested in enhancing profit performance and sustainable growth.”

Although these forecasts are preliminary, they are rooted in more than ten years of detailed mortgage lending and loan transaction histories and are coupled with the on-going trend analysis and annual volume re-forecasts iEmergent generates every quarter during the current year. A “Formal” 2009-2013 U.S. Mortgage Lending Forecasts covering thousands of individual markets in the U.S will be issued at a later date in 2008.  
About iEmergent

Founded in 2000 by Dennis Hedlund, Des Moines, Iowa-based iEmergent provides marketing analytics and lending forecasts targeted to the mortgage lending, housing and real estate industries. The company offers an extensive variety of products as part of their Market Manager product suite, which includes tables and tools that are designed to help lenders improve their front-end efficiencies by matching their lending models and products to the right markets. For more information, visit www.iemergent.com.
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